
 

 

 

Position Announcement: 
Senior Manager, Product Marketing and Market Access 

Doylestown, PA 
 

 
 
COMPANY 

OrthogenRx, Inc. (www.orthogenrx.com) is an innovative and growing medical device company focused on the 
development and commercialization of treatments for musculoskeletal conditions including osteoarthritis (OA). 
By recognizing that healthcare professionals are the ones who truly make hyaluronic acids work, OrthogenRx is 
committed to providing proven, safe and effective products to help make a difference – for patients and for 
healthcare professionals.   

 

OrthogenRx senior management has over 50 years of experience in the biopharma industry and 30 years of 
experience with the sales, marketing and reimbursement of products in the targeted class of medical devices. 
Board members and leading advisors include expertise in FDA law and regulations, reimbursement, emerging 
company management and investment, sales & marketing and mergers & acquisitions, all contributing to a 
world class management and advisory team.   

 
OPPORTUNITY  
The Senior Manager, Product Marketing and Market Access will enhance the value of the product portfolio with 
the development and implementation of product plans, program management and marketing campaigns for 
OrthogenRx. This position is responsible for the product lines including strategy, goals and growth initiatives, 
including knowledge of the US market segments, trends in the market both customer and payer, competitive 
assessments, and delivering on annual product plan in collaboration with cross functional teams.  This remote 
position is located in the Raleigh/Durham, NC area and requires meeting regularly, when appropriate, in the 
local Cary, NC offices as well as occasional travel to the home office based in Doylestown, PA. 
 
Responsibilities include:  

 Lead and execute the positioning strategy of core OGX products and services, including the 
development of appropriate collateral, communications, and promotion plans.  

 Evaluate and lead digital channel initiatives. 

 Work closely with Commercial leadership to create, monitor and adjust promotional activities for 
pipeline and sales growth in a highly competitive environment. 

 Manage and monitor reimbursement hub service offerings and provide program enhancement 
recommendations.  

 Analyze data and recommend solutions/answers to critical market access questions. 

 Provide support/guidance where appropriate for customer reimbursement issues/questions. 

 Develop and enhance product training, in collaboration with Sales Operations and Compliance. 

 Manage relationship and activities with third-party promotional agency.   

 

QUALIFICATIONS 
 Bachelor’s degree (Life Sciences, Marketing or Business preferred) 

 Prior Marketing, Commercial, or Product Management experiences recommended 

 Previous experience on aspects of reimbursement/market access a plus 

 Able to work with and manage vendors and service providers 

 Data analysis skills and the ability to interpret data to answer business questions 
 

TO APPLY  
Please email a resume, cover letter, and salary expectations to careers@orthogenrx.com. 

http://www.orthogenrx.com/
mailto:careers@orthogenrx.com

